THE JAAZLE ELEVATOR SPEECH
[A Networking Technicolor 30 Second Commercial]

INTRO:  [Technicolor Statement – Peaks their interest.  Encourage a response.]

MY NAME IS: _________________________________________________________________________
_______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
QUESTIONS: [Ask questions to engage.  Find common denominator, Identify the type of employee the company is interested in, the skills and personality or behavior traits they seek and the barriers or challenges the company face.] 

1____________________________________________________________________________________

2____________________________________________________________________________________

3____________________________________________________________________________________

 ISSUES: [Why they want to listen to you – State issues/problems they are trying to solve.] 

1____________________________________________________________________________________
2____________________________________________________________________________________

3____________________________________________________________________________________

BENEFITS: [Your Networking Elevator Speech.- Reinforce your skills. Sum up your skills/Talents/Abilities.]
1____________________________________________________________________________________

2____________________________________________________________________________________

3____________________________________________________________________________________

CLOSING [Make the Appointment. What do you seek by speaking to this individual?]

1____________________________________________________________________________________

2____________________________________________________________________________________

3____________________________________________________________________________________

 
The Influence of Nonverbal Communication in Delivering a Networking Speech


Nonverbal communications represent many forms of expressions.  Nonverbal communications is the message you put across through your eye contact, tone and inflection of your voice, posture, facial expressions, gestures, presentation, appearance, proximity, smell and other means of nonverbal speech.  Successful networking requires you to bolster your nonverbal communication skills as they will be as influential in building your connections as the actual words you speak.
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